
 

 
Record of Briefing session Concerning FY2026 Q1 Results 

 

Reference: FY2026 Q1 Results & FY2026 Forecast 

LinkClick.aspx 

Note: 

PKG = Package substrate 

HDI = High density interconnect 

real profit = ordinary income excluding the inventory factors and the PGM price difference in Catalysts 

volume variances：The difference between the expected/standard metal recovery and the actual 

recovery 

 

■Explanation 

 

First, please see page one of the financial results presentation materials. 

 

For Q1 of FY2026, net sales were JPY201.6 billion, operating income JPY21 billion, ordinary 

income JPY23.5 billion, and net income attributable to owners of parent JPY16.8 billion. YoY, the 

Group’s total sales increased by JPY32.6 billion, driven by higher sales volumes of key products in 

the engineered materials segment—such as the ultra-thin copper foil, MicroThin™, and the 

electrolytic copper foil, VSP™, for AI servers—as well as favorable factors in the metals segment, 

including the weaker yen and improved metal prices. 

 

Regarding profits, in addition to the factors mentioned earlier, operating income reached JPY9.6 

billion due to an improvement in inventory conditions in the metals segment and the elimination of 

https://www.mitsui-kinzoku.com/LinkClick.aspx?fileticket=Yu1ZZ8yabxE%3d&tabid=204&mid=1027&TabModule903=0


 
 

 

the impact of the extraordinary loss recognized in the same period of the previous fiscal year 

related to the sale of shares in MITSUI KINZOKU ACT, ordinary income JPY13.5 billion, and net 

income attributable to owners of parent JPY22.8 billion. 

 

Regarding our full-year forecast for FY2026, after reviewing Q1 results and taking into account 

business trends from Q2 onward, we now expect net sales of JPY850 billion, operating income of 

JPY94 billion, ordinary income of JPY100 billion, and net income of JPY80 billion—all of which are 

expected to exceed the full-year forecasts previously disclosed on May 13. 

 

Furthermore, our price assumptions for Q2 and beyond are as follows: LME zinc at USD3,400, lead 

at USD1,900, copper at USD6.12, and an exchange rate of JPY160 to the US dollar. 

 

 

Please see page two of the materials. 

As for the dividend shown at the bottom of the graph, as disclosed on May 13, we plan to pay an 
interim dividend of JPY140. Please note that, due to the stock split announced today—with a record 
date of September 30 of this year—we have set the year-end dividend forecast at JPY14. This figure 
reflects the adjustment following the stock split and represents no substantive change from the 
previous forecast. 



 
 

 

 

The purpose of the stock split is to create an environment that makes investing more accessible by 
reducing the price per investment unit, thereby aiming to expand the investor base. Further details 
can be found on page 25 of the materials. 



 
 

 

 

Please see page three of the materials. 

 

Regarding operating income for FY2026, we expect it to be JPY45 billion in H1—a decrease of 

JPY4 billion from the previous forecast—and JPY49 billion in H2—an increase of JPY7 billion—for 

a full-year total of JPY94 billion, representing an increase of JPY3 billion. 



 
 

 

 

Please see page four of the material.  

 

Regarding the difference between H1 operating income and the previous forecast, by segment, 

while the engineered materials segment is expected to see an increase in operating income—

primarily driven by strong demand for copper foil—the metals segment is expected to see a decline 

in operating income; accordingly we anticipate an overall decrease of JPY4 billion in operating 

income. 



 
 

 

 

Please see page five of the material.  

 

Regarding the difference between the present forecast and the previous forecast for operating 

income in H2 of the fiscal year, we expect an overall increase of JPY7 billion, primarily due to 

factors such as increased sales volume of MicroThin™ copper foil in the engineered materials 

segment. 



 
 

 

 

Please see page six of the materials. 

 

Today, in conjunction with the announcement of our financial results, we announced plans to 

expand production capacity for our core copper foil products—VSP™, MicroThin™, and 

FaradFlex®—through investments totaling JPY42 billion by 2030. 

Monthly production capacity for VSP™ will thereby increase from 720 metric tons to 1,400 metric 

tons, for MicroThin™ from 4.9 million square meters to 8 million square meters, and for FaradFlex® 

from 75,000 square meters to 355,000 square meters. 

 

These investments serve as a strategic move to capture medium- to long-term demand in the AI 

server, telecommunications infrastructure, optical modules, semiconductor packaging, and printed 

circuit board markets—areas where robust growth is anticipated—while fulfilling our responsibility to 

supply our customers. They also represent a significant step toward achieving the 2030 operating 

profit targets of JPY130 billion for the engineered materials segment and JPY150 billion for the 

Company as a whole, as outlined during the May 21 briefing on the progress of the 25th Medium-

Term Management Plan.  

 

In particular, MicroThin™ plans to significantly expand its production capacity from the originally 

planned 5.6 million square meters to 8 million square meters by 2030; depending on sales volume, 

there is a possibility that its 2030 financial results could exceed expectations. 

 

In addition, in anticipation of further growth in demand after 2030, we continue to explore options 

such as establishing new in-house factories and pursuing mergers and acquisitions, with the aim of 

further enhancing our corporate value. 



 
 

 

 

Please see page 11 of the materials. 

 

Regarding non-operating income and expenses, Q1 saw an increase of JPY3.9 billion YoY; this was 

primarily due to income from equity-method investments and foreign exchange gains and losses. 

In terms of extraordinary income and loss, the result improved by JPY18.4 billion YoY, primarily due 

to the absence of the extraordinary loss recognized in the prior-year period related to the sale of 

shares in Mitsui Kinzoku ACT. 

 

Please note that while we announced the transfer of all shares in NAKABOHTEC CORROSION 

PROTECTING CO., LTD., a company accounted for under the equity method, on August 3, the gain 

or loss from this transaction will be recognized in Q2 or later. That said, we expect the impact on 

this fiscal year's results to be minimal. 



 
 

 

 

First, we would like to explain the trends in the key products of the Engineered Materials segment. 

Please see page 12 of the materials. 

 

We have slightly revised the content this time and now show the actual sales volume of 

MicroThin™ copper foil. Regarding the copper foil business, since the start of FY2026, actual 

demand for MicroThin™ and VSP™ electrolytic copper foil for AI servers has been even stronger 

than last year. However, compared to our initial forecast, while MicroThin™ sales volumes have 

increased, VSP™ sales volumes have declined slightly. In addition, FaradFlex®, a thin-film 

capacitor material for which we announced an expansion of production capacity today, has been 

also performing well. 

 

With regard to exhaust gas purification catalysts, sales for the motorcycle market have remained 

strong compared to our initial forecast. Although we face challenges in the automotive sector in 

China, we expect full-year sales volumes to be in line with our initial forecast. 



 
 

 

 

Please see page 14 of the materials. 

 

For both H1 and full-year forecasts, the year-on-year increase in ordinary profit is driven by higher 

sales volumes of MicroThin™ and VSP™ in the Copper Foil Div. 

 

In the catalysts business, due to factors such as a decline in profits caused by the negative impact 

of falling precious metal prices and an improvement in inventory conditions in the PVD materials 

business, the engineered materials segment’s forecast for ordinary income in FY2026 is JPY39 

billion for H1 and JPY78 billion for the full year, both of which represent YoY increases. Hopefully, 

note that the full-year forecast for ordinary income at the start of the fiscal year was JPY67 billion, 

so the present forecast represents an increase of JPY11 billion. 



 
 

 

 

Please see page 15 of the materials, in the lower-left corner. 

 

Regarding LME prices for FY2026, zinc prices have remained at a higher level than in the previous 

fiscal year, and given that the yen has also been trending weaker, the positive impact of market and 

exchange rate fluctuations is expected JPY3.9 billion for H1 and JPY5 billion for the full year 

compared to the previous fiscal year. On the other hand, the inventory factor for inventory assets is 

expected to have a negative impact of JPY17.7 billion for the full year, as the JPY16 billion positive 

impact from H2 of the previous fiscal year will disappear in H2 of this fiscal year. 

 

Others included a negative impact of JPY9.8 billion in H1 compared to the previous period, and a 

negative impact of JPY32.5 billion for the full year. This is attributable to cost impacts in the zinc 

and lead businesses—including those resulting from the major maintenance shutdown—as well as 

differences in the operating rates of the copper smelting business. Consequently, ordinary income 

for H1 of the fiscal year is expected to decrease by JPY5.4 billion YoY to JPY13 billion, and for the 

full fiscal year, it is expected to decrease by JPY48.6 billion to JPY26.5 billion. 

 

Since the Metals segment’s full-year profit forecast at the start of the fiscal year was JPY37.5 

billion, the present forecast represents a decrease of JPY11 billion. 

 

In closing, today we announced an expansion of production capacity for our high-growth copper foil 

products—VSP™, MicroThin™, and FaradFlex®—in preparation for 2030. Although the market has 

long held expectations for increased production, we will continue to invest in appropriate production 

capacity at the right time to fulfill our responsibility to supply our customers, ensuring that our 



 
 

 

decision not to invest in growth markets does not become our greatest risk, and we will strive to 

enhance our corporate value. 

 

■Q&A Session 

 

Engineered Materials Segment 

Q. Regarding the expansion of copper foil production capacity, could you explain the rationale 

behind the investment decisions for MicroThin™, VSP™, and FaradFlex®, respectively? 

A. Regarding the production capacity expansion for MicroThin™, we continue to expect significant 

growth driven by increased memory content in AI servers and other PKG applications, as well as 

by the new application for optical transceivers. Demand for optical transceiver applications, in 

particular, has been growing more strongly than initially anticipated, leading us to conclude that 

demand would exceed the capacity under our previous production capacity plan. As for the 

operation rate, we previously regarded around 70% as the benchmark and would consider 

capacity expansion if the rate exceeded that level. For the current capacity expansion, although 

we are still reviewing production and sales volumes in detail, we expect an operation rate of 

around 80%. Regarding VSP™, the investment is intended to expand capacity in line with 

growth in a market experiencing very strong demand. We do not expect to serve the entire 

VSP™ market, but we expect the sales mix of HVLP4 and higher grades, where we can 

leverage our strengths, to increase. For FaradFlex®, we decided to expand capacity because 

adoption, mainly for switches used in AI servers, has been growing more rapidly than we had 

anticipated. 

 

Q. Regarding the ROIC strategy, ROIC for copper foil was 52% in FY2025, and the target for 

FY2030 is 64%. The current capacity expansion will increase invested capital before the 

resulting returns materialize. To achieve the ROIC target, I believe you will also need to pursue 

price increases proactively. How do you view this? 

A. We are, of course, mindful of ROIC and expect to maintain it at a level broadly in line with the 

FY2030 target of 64%. Our policy on pricing also remains unchanged: we will continue to 

monitor market conditions and, if costs rise or other circumstances warrant, implement price 

increases as appropriate in order to maintain an appropriate margin. 

 

Q. Regarding copper foil earnings, could you explain the factors behind the 9.7 billion yen upward 

revision to the full-year operating income forecast compared with the previous forecast? 

A. Regarding the upward revision to copper foil earnings, first, changes in sales volumes of 

MicroThin™ and electro-deposited copper foil are expected to contribute approximately 4.0 

billion yen in profit growth in total. Price increases are expected to contribute approximately 3.5 

billion yen, reflecting both the portion that could not be incorporated into the previous forecast 

because the figures were still being aggregated and additional price increases. Of this amount, 

MicroThin™ accounts for approximately 3.0 billion yen and VSP™ for approximately 0.5–1.0 

billion yen. The average unit price spread for electro-deposited copper foil is expected to remain 

roughly in line with the previous forecast. We also expect higher copper prices to increase raw 

material costs by approximately 2.5 billion yen, while other variable costs, fixed costs, and SG&A 

expenses are expected to remain roughly in line with the previous forecast. Inventory factors are 

expected to have a favorable impact of approximately 1.0 billion yen due to higher copper prices, 

while foreign exchange is expected to have a favorable impact of approximately 1.0 billion yen, 

combining the margin impact and non-operating profit and loss effects. Of the remaining 

approximately 3.0 billion yen, the majority is attributable to an improvement in FaradFlex® 

earnings. 

 

Q. Regarding page 12 of the financial results presentation, could you explain the changes in the 

sales volume forecasts for VSP™ and MicroThin™ compared with the previous forecast? 



 
 

 

A. Regarding VSP™, demand for high-end server applications has remained extremely strong. The 

reason we now expect lower volumes than in the previous forecast is that we have factored in 

delays in customer qualification for products from the Malaysia Plant, relative to our 

expectations, where we are investing in additional capacity and pursuing sales expansion. 

However, if customer qualification progresses smoothly going forward, we believe there is also 

potential for upside. For MicroThin™, the outlook for HDI applications is unchanged from the 

previous forecast. For PKG applications, demand is extremely strong, particularly for server 

memory applications, and sales volumes have remained robust. In the previous forecast, we 

took a somewhat conservative view of the outlook, but given the extremely strong demand at 

present, we have revised our forecasts for both the first and second halves. As there is still some 

uncertainty as to whether the current strength will continue through fiscal year-end, we have 

factored in some seasonal moderation into the H2 forecast. 

 

Q. Regarding MicroThin™ price increases, have there been any additional increases beyond the 

price revision proposed in March 2026? Given that supply and demand appear to be quite tight, 

is there a possibility of further price increases from the second half onward? 

A. At present, we have no specific plans for further MicroThin™ price increases. However, given 

that copper prices remain elevated, we will continue to consider further price increases in light of 

cost trends and supply-demand conditions. 

 

Q. Regarding MicroThin™ for high-speed optical transceivers, what is your outlook for sales volume 

in FY2026? I assume the decision to expand capacity reflects expectations for explosive growth 

in optical transceiver applications. As speeds move from 400G to 800G and then to 1.6T, 2.4T, 

and 3.2T, what assumptions are you making? 

A. At the time of the previous forecast, we expected FY2026 sales volume of approximately 

200,000–250,000 m² per month. We have now revised this outlook in light of the very strong 

recent sales performance and expect average FY2026 sales volume to exceed 600,000 m² per 

month. As successive generations progress from 400G to 800G and 1.6T, MicroThin™ is 

currently used in almost all 800G optical transceivers, and we expect it to continue to be used in 

next-generation 1.6T optical transceivers. We do not expect a shift from the Modified Semi-

Additive Process (MSAP) to the Semi-Additive Process (SAP) as successive generations 

advance to 1.6T and 2.4T. Accordingly, we believe there is ample potential for MicroThin™ sales 

volumes to increase as the number of optical transceivers grows. 

 

Q. Could you provide an update on VSP™ price increases? 

A. We implemented a price increase effective from October 2025 and an additional price increase 

effective from July 2026. The additional increase reflects the current strong demand 

environment. Rather than raising prices uniformly across all grades, we have taken a selective 

approach, asking customers to recognize a certain degree of added value in areas where 

demand is particularly strong. 

 

Q. Is it correct to understand that the delay in customer qualification of VSP™ at the Malaysia Plant 

is not due to an issue on Mitsui Kinzoku’s side? Also, will this delay have any significant impact 

on your market share? 

A. That understanding is correct. The equipment ramp-up is proceeding as planned and there are 

no quality issues, so we view this as a procedural delay. We also do not expect the delay in 

customer qualification to have any particular impact on our market share. 

 

Q. Could you explain the changes in VSP™ by grade and the competitive environment? What 

impact are competitors in Taiwan and South Korea having? 

A. By VSP™ category, we expect super-high-grade products of HVLP4 and higher grades to 

account for approximately 45% of total VSP™ sales volume in the first half, slightly above the 

approximately 40% assumed in the previous forecast. For the second half, the ratio remains 



 
 

 

unchanged from the previous forecast at approximately 60%. Regarding the competitive 

environment, competitors have been entering the market as demand expands rapidly across the 

various HVLP categories. Against this backdrop, our strategy is not to aggressively pursue 

orders in the lower categories but instead to focus on the higher categories, so there have been 

some changes in the lower HVLP categories. In the higher HVLP categories, however, the 

products are technically difficult to manufacture, and we believe the number of competitors 

capable of consistently producing them with consistent quality remains limited. We therefore see 

no significant change in the competitive landscape and believe that our strengths in consistent 

quality and supply capabilities allow us to remain the leading supplier. 

 

Q. Regarding FaradFlex®, could you explain what is driving its recent rapid growth? Also, how do 

you view its positioning relative to multilayer ceramic capacitors (MLCCs)? 

A. Demand for FaradFlex® is increasing rapidly in AI infrastructure applications, primarily for 

switches used in AI servers. Regarding its positioning relative to MLCCs, one of the benefits of 

adopting FaradFlex® is the greater flexibility it provides in printed circuit board design, so we 

believe the two are complementary. 

 

Metals Segment 

Q. On page 15 of the financial results presentation, in the year-on-year difference analysis of 

ordinary income for the Metals segment, the operating variance in copper smelting operations 

included under “Others” is a large negative 13.2 billion yen. Could you explain this? 

A. Regarding the impact of market prices for metals other than zinc, a major factor is that gold and 

silver prices have fallen considerably from the exceptionally high levels seen around late 

January. The operating variance in copper smelting operations represents volume variances for 

copper, gold, and silver at our Okayama smelter. The previous forecast had already excluded 

the exceptionally favorable performance recorded in the previous fiscal year. However, after 

three months of actual results, the volume variances were smaller than assumed, and we also 

factored in the decline in gold and silver prices, resulting in a larger negative impact. Compared 

with the previous forecast, the deterioration in profit is attributable in roughly equal amounts to 

lower volumes and lower prices. 

 

Q. What gold and silver price assumptions did you use at the beginning of the fiscal year, and what 

assumptions are you now using from Q2 onward in the current forecast? 

A. At the beginning of the fiscal year, we assumed USD4,800/oz for gold and USD80/oz for silver. 

In the current forecast, our assumptions from Q2 onward are USD4,200/oz for gold and 

USD65/oz for silver. 

 


